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JANUARY TRUCK SALES NEAR 21,500 


Sales of Cars in Medium 
Price Class Showing Gain; 
Increase Share of Total 


Vehicles Listing From $1,000 to $1,500 Improve 
Position in Industry; Their Drop in 
1930 Was Most Severe 


N! 


pearing in Automotive Daily News, disclose that cars in the 
medium price class are gradually improving their position 
in the industry after the : severe slump of last year. 


OAKLANDS, PONTIACS 
RUSHED TO RELIEVE 
MINNESOTA SHORTAGE 


Pontiac, Mich., Feb. 26.—A special 
train of fifty freight cars, carrying | 
200 Oakland eights and Pontiac | 
sixes, will leave the Oakland Motor 
Car Company Friday for Minne- 
apolis and St. Paul to relieve a car 
shortage caused by additional re- 
tail orders received in that area 
after regular February shipments 
had been completed. 

According to Minneapolis zcne 
manager, W. J. Bryan, 100 of the 
cars are required for Minneapolis 
and St. Paul buyers, the remainder 
being needed for retail delivery in 
varicus nearby points. A Similar 
emergency shipment of 184 automo- 
biles was made to the same district 
late in January after sales were 
found to have materially exceeded 
dealers’ forecasts. 

Early in February two ° 
specials” rushed 380 automobiles 
from the factory to the Pacific 
Coast in the fast time of only five 
days. Factory officials are said to 
be planning additional trainload 
shipments to meet an accumulation 
of unfilled retail ord at Eastern 
points. 
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Cars with the bulk of their sales 


in the $1,000 to $1,500 price class| ments 16 per cent. greater than the | 


‘AUTOMOTIVE GAINS 
| AID LUMBER SALES. 


Chicago, Feb. 
| motor car demand with the result- 


ant stepping up of factory pro- | 


duction schedules is reacting in a 
healthy manner upon two major 
Chicago industries, steel and lumber, 


according to reports from leaders | 


in these trades. 


From those in lumber 


26.—Betterment in | 


ani} 
<W YORK, Feb. 26.—New passenger car regisration|©ome the information that for the | 
returns for January from twenty-four states, 


RETURNS FROM 32 STATES 
SHOW 18% SEASONAL UPTURN 


|Decline From a Year Ago 22% in These States; Rate 
Of Falling Off Lower Since November 
And October 


EW YORK, Feb. 26.—Retail sales of new commercial 
cars in the domestic market in January approximate 


as ap- eighth consecutive week buying has| | 21,500, as against 18,654 in December, 1930, and 30,274 in 


| been at a faster rate than produc- ' January of last year, according to estimates based on the 


tion. Reports from 


813 leading ' actual registration returns from the first thirty-one states 


| hardwood and softwood mills for the | to report for last month and the District of Columbia. 


| week ending February 14 show that | 
| orders were 22 per cent. and ship- | 


This total would represent an in-* 


crease of around 17 per cent. over 


in the twenty-four reporting states | total production of 189,031,000 feet | the preceding month and a de- 
accounted for 13.2 per cent. of the | of lumber. Automobile body plants|cline of 23 per cent. from a year | 
total for the industry, as compared | have taken a larger percentage of | ago. 


with 12.3 per cent. in 1930. 
listing up to $750 accounted for 69 
per cent. 


Cars | the output than for some months | 


| past. A considerable portion was 


Registrations of new trucks in the 
|reporting states amounted to 13,298 


of the total business in| to the account of new business, but | in January, as against 11,287 for the | 


these twenty-four states, as against | for the most part the lumber ship-| same states in the preceding month, | 


70.7 per cent. in 1930. Cars listing 


between $750 and $1,000 accounted | 


(Continued on Page 6) 


ped was on back orders. 
Increased orders and 


ie 


(Continued on Page | 2) 


improved 


|a gain of 18 per cent., 
|}paring with 17,160 for 


and com- 
the same 


(Continued on Page 8) 


Auburn-Cord Signs Nearly 200 


New Dealers Since January First 


Auburn Registrations for January Showed Gain of Over 300% Above Registra-| 
tions for Corresponding Month Last Year 


UBURN, Ind., Feb. 


& 


Automobile Company has seen nearly 
handle the Auburn-Cord lines, since the first of January, 1931. 
coniention of Roy Faulkner, president of the Auburn company, 


(Special to Automotive Daily News) 


| shares in the 
or . j ae ae ‘ | flects a steady 
26.—One of the mosi active periods in the history of the Auburn stock for investment purposes, an 


200 distributors and dealers signed up to accumulation that had gone ahead 


ft always has been the 
that a line of automobiles, 


LARGE PART OF G. M. 
COMMON STOCK IS IN 
HANDS OF INVESTORS 


EW YORK, Feb. 26.—A larger 
percentage of common stock of 
the General Motors Corporation is 
now in the hands of stockholders 
| classified as “investors” than at any 
time since 1919, and the floating 
supply of shares for trading pur- 
poses has been reduced 48 per cent, 
in the past year, according to sta< 
tistics of the corporation. 
Currently 93.9 per cent. of the 43,< 
500,000 shares of General Motors 
common outstanding is in the hands 
of investors, as compared with 85.5 
per cent. on June 1, 1929, and 88.5 
per cent. a year ago at this time. 
The number of shares in the hands 
of investors is placed at 40,844,000, as 
against 38,376,000 shares a year ago. 
This increase in the number of 
hands of investors re- 
accumulation of this 





rapidly since 
up 2% for 1 
In line 


the shares were split 
at the beginning of 1929 
with the steady inve -stment 


attractive from price, quality and appearance standpoints, will attract the public and _ buying of the stock during the past 


irade at any time. 


Akron Dealers Foresee 
Shortage of Used Cars 


KRON, O., Feb. 
stocks in the Akron district are 
at an especially low level, some 
dealers being in a position where 
they are in actual need of used cars | 
to continue business in their used 
ear departments and practically ali 
dealers’ stocks are low and in real 
need of diversification of models and 
makes. It is the general opinion in 
Akron that before Memorial Day 
there will be a keen shortage of 
used automobiles. 

It is a peculiar part of the situa- 
ticn that the popular-priced car 
dealers, such as Chevrolet, are find- 
ing the used car volume of sales 
very slow, while their new car sales 
are very satisfying in volume. 
direct, contrast, the more expensive | 
cars, such as Oldsmobile, De Soto, 
Pontiac, Oakland,’ Buick, ete., are 
experiencing slower sales of new 
cars, but have been enjoying a very | 


26.—Used car 


In | 


fine used car volume. Of course, 
there are exceptions to this report 
in some few individual cases, but, in 
general, the picture holds good for 
the entire Akron area. 

Used car prices seem, on the whole, 
to be very satisfactory, both from 
the view of attractive price to in- 
vite sale and from the dealers’ 
viewpoint as regards profit. Akron 
is in the fortunate position of being 
able to command used car prices 


| that on the average are from $10 
to $20 higher than obtained in other | ———-—— 
| sections of the country, 


one of the 
major reasons being the exceptional 


care in reconditioning given by the | 
| dealers in this section. 
{age Akron cars are clean, 


mechan- 


| ically good, and therefore in a posi- | 


tion to command better than aver- 
age prices. 
All dealers look forward to the | 


(Continued on Page 7) 


On an aver- | 


and. 

Enthusiasm over the new line on 
| the part of dealers and distributors 
is not the result alone of the num- 
ber of sales, but as much for the 


profit on the sales, because the ready | 
for | 
|merchants to sell without trading 


market has made it possible 
| their heads off. 
Faulkner says, 
dise at prices scaled down to make 
it attractive to the public which 
has the money, but is slow to spend 
| it except for what might be termed | 
a bargain. 

The new L. G. S. free wheeling | 
unit and the combination of free- 


It is the old story, 


(Continued on page 3) 
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| Sparks from Detrcit 
Editorial: 
Calendar of coming events...Page 4 
Contemporary comment......Page 4 
Denver Ford and Chevro!ci dealers 

report increased sales...... Page 8 
| | Engineering news 
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|e new commercial 
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car 


registrations for January. .Page 11. 


of proper merchan- | 


made by 


} 


Nebraska New Car Sales 


So prompt was the public response to the new Auburn, he says, that two years 
in many sections there is a decided shortage of models and every effort is being 
the factory to increase production to meet the dem 


the 
for 


amount 
trading 


of shares 


available purposes, as 


(Continued on Page 8) 


In February Equal 1930 


INCOLN, Neb., Feb. 26.—New car, pleting a general tour of the United 


sales in Nebraska in February | States, 
held about even with the same| Carter, 
— a year ago, but most Lincoln | Chicago. 
nd Omaha dealers are of the opin- | Lampert 


was accompanied by H, P. 
regional sales manager of 
They conferred with Mr. 
and discussed plans for 


te that the spring business will | 1931 with officials of the Lincoln 
gain considerably over 1930. An op- | zone office. 


timistic atmosphere has been cre- | 
ated among dealers in the two cities | over 


Mr. Churchill was very optimistic 
the future reflected in the 


by the unlooked-for high sales of | business already done by the new 


i used cars and a resultant lowering | 


| of used car stocks, thus paving the | 
| way for greater new car profits 
later on. 

Buick sales were fully as good as 
a year ago in Nebraska, according to 
Charles Lampert, zone manager of 
the new Buick branch at Lincoln. 
G. W. Churchill, general sales man- 
ager and director 
of the Buick Motor Car Company of 
| Flint, 
/Lincoln visiting the new Buick 
branch. Mr. Churchill, who is com- 


of dealer's sales} 


spent one day last week in| 


Lincoln branch. He stated that 
“definite gains in industrial activity 
now are beginning to appear. Steel 
production increased from per 
cent. of capacity at the end of De- 
cember to 50 per cent. at the start 
of February. The automobile out- 
put being expanded conserva- 
tively. The building program is not 
cnly expected to exceed 1930, but 
will be better balanced. 

“In financial circles 


(Continued on Page 2) 
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View, a suburb of Lincoln, has sur- | dealer, as @ result.of extensive new | j 
passed last year’s record for sueh | car activities, and is offering used | ff 
Service and repair work) cars at the present time at prices | 


NEW CAR SALES 


sales. 
IN NEBRASKA FOR | business has been better so far this | 20 to 30 per cent. lower than normal | 
| year than for the first two months | spring prices on used cars. | 
of 1930, due to twenty-four-hour 


Du Teau service department. 


FEB. EQUAL 1930) 


(Continued from Page 1) 
5 i i X- 
distinctly better feeling,” he said, and Lincoln dealer at Lincoln, e , 
SunCw; ’ perienced a good month in Febru 


service recently inaugurated by the 


AID LUMBER SALES, 


“based on the moderate rise in the 
stock market, the ease of interest 
rates, further liquidation of loans, 
and evidence that rural bank fail- 
ures have passed the epidemic 
stage.’ Bank failures hurt the new 
car business in Nebraska consider- 
ably last spring. 

Ralph Lahr, sales manager of the 
O'Shea Motor Company, Ford and 
Lincoln dealer at Lincoln, reports 
that, while new car sales so far in 
1931 have been about on a par or 
slightly below the first two months 
jn 1930, the business tone is en- 
covraging and an upward trend in 
mew car sales was noticeable late 
in February. Spring business should 
be 25 to 30 per cent. better than a 
year ago, he said. Service and re- 
pair work has suffered somewhat 
from the unusually mild weather. 
but that has been more than made 
up for by the large increase in used 
car sales 

Al Du Teau of the Du Teau 
Chevrolet Company declared that 
new car sales have been 2 or 3 per 
cent. off from a year ago, but used 
car sales have increased from 25 to 
30 per cent. A number of the Du 
Teau company’s associate dealers in 
Lancaster county have experienced 
good new car sales, and the Got- 
fredson Motor Company at College 


hary, topping February a year ago, 
as well as any of the preceding six 
months. New car sales were in- 
creased considerably by a new car/ are frankly attributed in large part 
salon. at which fifty-three new) to the demands of the automobile 
units were sold for either immediate | and parts plants. Much of the ton- 
or future delivery. Used car sales| nage recently has been of a mis- 
were also well ahead of any recent! cellaneous nature, with motor car 
month, | producers declared to be the heavi- 

Andrew Murphy & Sons, Chrysler | €8t buyers. Chicago mills have in- 
and Plymouth distributors at| creased their bookings of bar mill 
Omaha, report that new car sales| Products as much as 60 per cent. 


have been equal to, or slightly better | ©V€T ; 
than for the early period of 1930. | January. 
Included among February sales for 


his company -_ 1 ao ee = KEYSTONE TOOL OPENS 
ten Plymouth sedans to the Omaha “1 O¢ ANGELES WAREHOUSE 


police department. The cars are to 

be equipped with radio receiving 

sets, so that officers operating them 3 on " 
will be in constant touch with po- _ Millersburg, Pa., : me Con 
| lice headquarters. All were equipped ‘iStent with its policy to give es- 
|with safety steel bodies, and are’ tablished trade a prompt, dependa- 
| geared for exceptionally quick get-| ble service, the Keystone Reamer 
or sae Tether ee ta, and Tool Company, recently opened 
pany, Willys-Knight and Whippet | ® warehouse in Los Angeles. 
distributor for Omaha, sold and There a complete stock of reamers, 
| delivered more new cars, both in| valve tools, taps, dies, screw plates, 
number and in value, during the) hones and electric tools, etc., will 
| first twenty days of February than | be maintained at all times. 

in any previous thirty-day period; The Los Angeles stock, as well as 
|in the history of the company. This | one in San Francisco, is under the 
|; company has a larger used car stock | supervision of Lee H. Craig, Key- 
‘than the average Lincoln or Omaha’ stone’s western representative. 


(Continued from Page 1) 
| sentiment among steel leaders ss 


Feb. 


| 
| 
| 


'that time under the guidance of A. P. Sloan, Jr. 


| followed. 


grow. 


Great Oaks 
a * 


A. E. Schaaf Sees Prejudice 


* * * 


McAleer Fools Chanticleer 


* as 


the corresponding period in | f 


"han little creeks became what is now a mighty 
advertising river just twenty years ago this month. 
From one direction came Frank J. Campbell, whose contri- 
bution was the Campbell Advertising Service. From another 
came Henry T. Ewald, erstwhile advertising manager of a 
local steamship company and later of Studebaker in the 
E-M-F days. The junction of the two streams became the 
Campbell-Ewald Company, an advertising agency so thor- 
oughly saturated with the automobile atmosphere that today 
it is regarded as part of the industry itself. 

Across the street from this outpost in the Fisher Build- 
ing, they are now celebrating the twentieth anniversary, and 
the organ of the 471 employees, Ceco Circle, printed in color 
(black and white), devotes its current issue entirely to a 
reminiscent history of the house. From it we glean facts 
which convince us that giant oaks really from little acorns 
* * * 

S we read the chronology, we check off milestone after 
milestone. First Henry Ewald and Miss Oleta Stiles 


| become Mr. and Mrs. Henry T. Ewald on January 28, 1911. 


From the honeymoon Henry went to the office of the new 
agency, whose first account was Hyatt Roller Bearing. at 

Next came 
the United States Motor Car Corporation, our first merger, 
including Maxwell, Stoddard-Dayton, Briscoe and others 
prominent in those days. Hudson and Flanders Electric 
In 1917 Campbell retired and Ewald became the 


sole torch bearer. 
Buick came in 1921 and the fal] of that year other Gen- 


‘eral Motors units followed suit. Today Campbell-Ewald has 


all of them. Need we proceed with the chronology ? 
* * * 
O those who used to ride the high bicycle, known as the 
ordinary, cycling was, and still is, the greatest of sports, 


so it is no wonder that, when a veteran like A. E. Schaaf 


went through Henry Ford’s museum, he was inclined to view 
the transportation exhibit with critical eyes. To his mind, 
the bicycle does not get its just deserts in the Ford display; 
the machines shown are not really typical of the high bicycle 
era, he thinks. 

Schaaf ought to know, for, in 1885, he was some pump- 
kins himself as a racing man. And he ran the Rambler Bos- 


| ton branch for Gormully & Jeffery for ten years, 1888-1899. 
'He was one of the organizers of the American Bicycle Com- 


| hub caps on hand, Jack i 


SK your stock clerk this or any other ques- 
tion regarding stock on hand. Can he 
answer promptly or must he hunt around and 


count ’em? 


If he uses a KARDEX Stock Control, he’ll tell 
you in 15 seconds anything you want to know. 
KARDEX keeps track of your inventory daily. 
Brilliant colored signals flash “Maximum 
reached,” “Minimum reached,’ 


“obsolete.” You can’t go wrong. You purchase 
automatically and economically. Turnover and 
profits grow together. Errors are eliminated. 
50% of clerk time and cost is done away with. 
KARDEX pays for itself and makes a profit the 
first year in use. Modern garage and automo- 
tive dealers are adopting it everywhere. 

Get in touch with a Remington Rand man 


* “in transit,” today. He’s as near to you as your telephone. 


Kardex ‘Division 


REMINGTON RAND BUSINESS SERVICE Inc. 


KARDEX 
POWERS 


REMINGTON 
KALAMAZOO 


APPR CO ORO eee eee eee 


BUFFALO, NEW YORK 


Sales Offices in all Principal Cities 
RAND SAFE-CABINET BAKER-VAWTER 
DALTON LINE-A-TIME LIBRARY BUREAU 


Kardex Division, Remington Rand Business Service Inc. 


Remington Rand Bidg., Buffalo, N. Y. 
Gentlemen: 
Name 


Address 


| 


Send me your booklet, Stock Control. 


A 


pany, the General Motors of cycling. He went into the auto- 
mobile industry with Col. Albert A. Pope and he built the 
American Fiat at Poughkeepsie, N. Y. Later he was Wills- 
Ste. Clair distributor in Ohio. For the past several vears he 
has been the guiding spirit in the Air-Maze Corporation in 
Cleveland, distinctly an automobile proposition. 
* - * 
S was said before, Schaaf ought to know his stuff. He 
does, and so he is going to make a contribution to the 
Ford Museum that should be the outstanding feature of the 
bicycle exhibit: two Beeston-Humber ordinaries, of the 
vintage of 1885. These he got from England after long 
research. In my kid days the Beeston-Humber was about the 
last word in bicycle construction, not even excepting the 
Columbia. ce x * 
ODAY’S column seems to be leaning somewhat toward 
the reminiscent side, so let’s switch and tell about a letter 


‘just received by the McAleer Manufacturing Company of 


Detroit, which, you know, makes polish and cleaner for auto- 


mobiles. In springing this letter, about the McAleer Chan- 


| ticleer, which is from J. B. Quisenberry of Hallsville, Mo.. I 


feel that I am beating Mr. Ripley to it, for, believe it or not, 


| the letter reads: 


“Last summer my wife and I bought a pint can of your 
polish and cleaner to clean and brighten up our sedan and 


| this is what happened: 


“My wife put the car out under a shade tree and began 


‘to polish it. After getting one side of it all nice and shiny, 
she went around on the other side of the car and was at 
work on that side when she heard quite a thumping noise 


on the side she had just cleaned. 
“Upon investigation, we found an old rooster had spied 


| himself in the highly polished finish on the side of the car 


and, taking himself for a rival rooster, he was all bristled up 
and bumping into the side of the car. We had to drive 
him away.” 
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Auburn-Cord 


JANUARY SALES 
TOP JANUARY 
LAST YEAR 300% 


(Coniimusd trom wa 


syncromesh hav 
played a big part in arousing public 
interest, but it is the combination 
of the new features, the beauty of 
the line, the size of the cars, plus 
the surprisingly low price, that has 
made. dealers, distributors and 
public so responsive at this time, ac- 
cording to Mr. Faulkner 

In this connection, it is inte 
to note that with sales figures 
more than half the states in 
for January, 1931, Auburn 
show an increase of more than 
per cent. over the same month 
last year 

Following is the 
merchants signed up 
between January 1 
February 21 


DISTRIBUTORS 
F. H vicClintock, 
129 West Washtenaw Si, 
Lansing, Mich 
Auburn-Cord Distributors, 
2309 Locust St 
St. Louis, Mo 
William H. Nichols, 
121 S. Lafayette Bivd 
South Bend, Ind 
N. O. Penny & Sons, 
li N. E. 2d St., 
Miami, Fla 
Hamilton Motors, 
721 N. 4th Ave., 
Tucson, Ariz 
Bastian Auburn 
621 East St., 
Bloomsburg, 
Hal Mighels, 
Carson City, Nev 
Broach Sales Company 
Susanville, Cal 
North York Garage, 
1309 N. George St., 
York, Pa 
Rogers Bros 
lith Avenue 
Bethlehem, Pa 
M. A. Pyott Motor Company 
Pacific & Pine Avenues, 
Wildwood, N. J 
Auburn Sales, 
14 N. Washington 
Nanticoke, Pa 
Webber Motor Company 
107 N. Apple St 
Dunmore, Pa 
Harry C. Rice, 
Pine and Maple 
Hazleton, Pa 
Lianerch Auburn 
706 Darby Road, 
Lianerch, Pa 
Taylor Motor Sales 
Boulveard and Van 
Wilmington, Del 
Ardmore Motor 
133 W. Lancast 
Ardmore, Pa 
Amenia Garage, 
Amenia, N. Y¥ 
Auburu Passaic 
36 River Drive 
Passaic, N. J 
Auburn Sales 
659 Broadway, 
Long Branch, N. J 
E. F. Buckley, Inc 
969 £ 


wheeling and 


resting 
from 
hand 
sales 
300 
of 


list 
by 
1931 


of new 
Auburn 
and 


Inc 


Inc., 


Company 


Pa 


and W. Broad Siree 


St., 


Streets 

Company, 
Company 
Buren Streets 


Sales 
er Ave 


Company, 


Company, 


& Service 


Market St 
Paterson, N. J 

AUBURN DEALUKS 
Choesier’s Garage, 
50 Middleneck Rd., 
Port Washington, L. I., N. ¥ 
Inwooi Auburn Sales Corporatio 
4720 Broadway, 
New York City 
Ralph Kerr Motor 
Broad Street 
Monticello, N. Y¥ 
Forman-Hutcheson Corporation 
84 Main SBSt., 
Hempstead, L. I, N. ¥ 
aper's W. & M. 8. Inc., 
55 Orange Ave., 
Suffern, N. Y 
Rocklyn Moior Company, 
196 Merrick Rd., 
Lynbrook, L. I. N. ¥ 
Southside Auto Bales, 
28 Brooklyn Ave., 
Freeport, L. I, N. Y¥ 
St. Clair & Bushino, 
146 North Main St., 
Port Chester, N. ¥ 
H. C. Belmar 
218 Third Ave 
Westwood, N. J 
Charles Neth 
19 Grand Ave 
Englewood, N. J 
Nienstedt Motors 
2249 White Plains 
Bronx, New York 
E. B. Frazier Motor 
518 Tenth St., N. E., 
Washington, D. C 
Earl Smith 
Clinton, Ia 
Hull Motor Company, 
Monmouth, Itt 
H. D. Bordelon, 


Company, 


Inc 


Inc, 


Sales Inc 


Ave 
City 
Compa 


OPENING FOR 
SALESMAN 


established 


ering training 


' 
yrd, 
juaintan 


with sales ré engi 


and with 
pure hasing and engineenag departments 
truck man 


large 


of motor car, bus and 


ufacturers; to represent equip 
manufacturer in and outside of 
Reply, giving 
experience and 

Our Sales Organiza 


with this ad. 


ment 
Detro.t 
qualifications, 


territory. age, 
past 
yearly earnings. 
tion is familiar 


BOX 275, 
Automotive Daily News, 
Fisher Building, Detroit, Mich. 


Alexandria, La 
L. O. Walker 


331-333 Main Si. 
Medina, N. Y 
George E. Lloyd 
Westfield, N. Y 
Hogan Brothers, 
Salamanca, N. Y 
Hoffman Motor ¢ 
Newport News 
R. E. Halversen, 
Valley City, N 
( N. McQuade 
Wahpeton N. Dak 
Hoch Motor Co., 
West Superior 
ith, Minn 


head 


0 
Va 


Dak 


il Auto Mart 
408 niversity Ave 
st Paul, Minn 
D. P. Stockwell, 
Marine City, Mich 


Capac, Mich 

Majo Auto Co 
standish, Mich 
rbaugh & Sullivan 
Flint Mich 

James W. Rebbeck 
Midland, Mich 
Conan Auto Co 
sirmingham, Mich 
A.C. Marquardt 
Ann Arbor, Mich 
William L. Murphy 
Detroit, Mich 

J. P. Fleming 

302 N. Jackson St., 
Jackson, Mich 
K. R. Mitchell 
Battle Cre 
Frank H. §& 
Sturgis, Mich 
Morris Hayden 
Cassopolis, Mich 
Ray De Puoy 
Niles, Mich 
Carver-Enders 
Benton Harbor 
Hugh White Motor 


Mich 
mp 


Brown 


Company 
Mich 
Sales 


; Zanesville, O 


Guthrie Motor Sales 


f Athens, O 


}J. H. Re 


| Baker 
| Giles 


| Lenti 


Heath-Koch Sales 
Columbus, O 
ichenbach 
Columbus, O 
Conrad Motor 
Columbus, O 
Ruple Motor 
Newark, O 
F. R. Cone, 
sL1 N. Maine St 
Burlington, Ia 
Robert Samuel 
1411 4th Si 

Ore 
Brothers 
Main St 
Walpole, Mass 
Berkshire Motor 
95 Eagle St 
Pittsfield, Mass 
Brownell & Burt, 
Taunton, Mas 
Houghton Gronberg 
300 Farrar St 
Lynn, Ma 
Mitchell K. M 
751 Main Si 
Worchester, Mass 
Motor Car 
Main St., 


Motor 
Motor Sales 


Sales 


Sales 


2000 


Sal 


rykel 


Company 
i 
266 


| Worchester, Mass 


| Holyoke, 


Regent Moior Sales 
626 Forest Ave 
Portland, Me 

E. J. Fitzwilliams 
264 Columbus Rd, 
Dorchester, Mass 
Pickard Motor Sales 
Union Square 
Woonsocket, R. I 
Bruno Motor Company 
33 South Broadway 
Lawrence, Mass 
Granite City Garage, 
170 Washington St 
Quincy, Mass 
Cotfin Motor Cc 
1771 Massachusetts 
Cambridge, Mass 
Twin City Motors 
88 Montgomery St 
Pawtucket, R. I 
Bradford's Garage, 
Belmont St-cet 
Brockton, Mass 

A. P. Labbe, 

Van Buren, Me 
Walier B. Clayton 
1646 Northhampton 
Mass 
Johuson, 


Companys 


pmpany, 
Ave 


Young & 


|} 120 Boylston St 


| Springfield 
| Milford 


| 817 
|} Waltham 


1717 Ly 


| George L 


| Glens 


| Brighton 


Brookline, Mass 

M. C. Barreit, 

500 State SL.. 
Mass 
Motor Cat 
Mass 
John W. Gardner, 
Moody St 

M ass 
Tufts Motor Car 
Newton, Mass 
Kolarsey Motors 
ons Ave 
Irvington, N. J 
Morristown Motors 
4 Atno Place 
Morristown N. J 
Summit Auburn Cord 
Park and Summit Ave 
Summit, N. J 
Horn Motor Cor 
Vincennes, ind 
E. &®. Arbuckle 
Green Tnd 
Ridenour \h yn 
Anderson 

Martin Auto Sales 
Crawiordsvil ind 
Valley Motor Sales 
600 Plant S 
Utica, N. ¥ 
Wilna Machine 
Carthage, N. Y¥ 
Hatch Moto: 
Lowville, N. Y¥ 
Morton Lown, 
721 Broadway 
Kingston, N. Y 

Jones 
1anicville, N. ¥ 
Falls Auburn Sales 
and Elin Streets 
Falls, N ¥ 
Brothers 
Road 
Pittsburgh, Pa 
Hotaling Motor, 
Kittanning, Pa 
Reighard Motor 
700 Green Ave., 
Altoona, Pa. 


Sherman Company 


Company 


In¢ 
Tn 
Compan 
nues 
npany 


Jurg, 
Company 


pompany 


Sale 


Mect 


Park 

Glens 
Dohler 
Marshall AV 


and nue, 


Company, 


bi 
E 
| 
| 


3348 Chicago 


| 


New ~ Dealerships 


Atkinson, Wis 
|} Ramsay Motor Servic 
Ramsay, Mich 

aut C. H. Holmes, 

Auto Sales, Nunda, N. Y 


Simpson Automobile Valley, Ill Harold Losey 
Veste S } ‘ ; 
We n Motor Sale Hornell. N. ¥ 


Greensburg, Pa ° 99%, : 
Bent Motor Co., ~ oS Ww aT ad St., Van Horn Motor 
Geneseo, N. Y 


Winber, Pa cates ie Di : 
Fornof & Fry uourn av etsey Charles Lynn 


Oil City Pa shicago Til tad a 


Auburn-Cord Auto Sak ; . Ta Motor ‘neva N Y 
Indiana, Pa Samhern atdtor Bele Wiese Bro Motor 
Dale Motor Co Pnea ri - . oO! 
insburg, Pa 7 ; Widdows 
ton-Beazell Mot ) ’ — s, Ore 
sburg, W Tt > V wt Portland Auburn Co 
Motor Co ind. Ore 
Pa . . star aly Bungalow Garage, 
savage san rot *» Grove, Ore 
cen idge. Pa ‘ nne 5 ) Sonnichsen 
ter Moon Garage . on 352 Shatt Ave 
Cit Pa . Sha ick ve., 
y é | Company Cal 
Motor Co., ‘rea ( lle Motor 
tsburgh, Pa 2 Motor Sales \ | 
a og Motor Co | Clevelat J . Warre ri 
Herdeiberg, Pa 1 Motor Sales Leandro, Cal 
jose + D. Porter, non-Keen Motors, In 
New Haven Conn Marks, 
Frank P VicNamara, 
jew Britain, Conn 
onubury Garage 
Glastonbury, Conn 
Waterbury Auburn & 
Waterbury, Conn 
Advatl Motor Sales rr 
2342 Division St mi 
Chicago, Ill : Waukesha 
Archer Motor Co Banikov & Son 
7590 South Halsted St West All Wis 
Chicago, Iil : C. V. Lemanski 
Fine-Thomas Motor Sale Per cnr we 
4140 Irving Bivd Samm Kiscaash 
* a e e irs¢ 
Chic aco Ill Os! ; ; 
foreman Auto Mu 
5447 Chicago a é 
Chicago, Tl y ESCONSIN 
Geptord Motor Grafton 
| 6146 Cottage Ave. Ishpenning Motor 
| Chicago, Ill [shpenning, Mich 
Guzaldo Auburn Zimmer Motor Ce 
Ave | LaCrosse, Wis 
Hill Motor Company 
Pardeesville, Wis 
Hennes Auto Company 
Kaukannes, Wis 
Fallon Garage, 
Hancock. Mich 
Fort Auburn Sates 


Nearly 200 


Castle Auto 

New Castle, Pa 

L eitenberger Machine 
232 Horner St., 
Johnstown, Pa 


Smith Bros Fort 


1601 
Peoria 
Valicy 

Spring 


Sales 


~ Main St 
Co., 


Co 
Sales 


Sales 


Viotor 


v Sales 
Criasi 


Compar 
Cord 


Sales ew Haven Garage 


Smith Motor 
Have oO 


Wis 
Va 


Park 


Auto Comp 


OAKLAND-PONTIAC SALES 

IN N. E. SHOW 50°% 
Mass., Feb. 26. 
Pontiac 


Sales, 


Ave Laubenstein, 


Street 


Wis 


GAIN 

soston, Sales of 
Oakland and in New 
England showed a gain of 50 per 
the first seven weeks of 


1931 over the corresponding period 
last year, says Fred C. Sibley, New 
England manager 


Sales 
Grove Company 


Company, ympany cars 


Chicago, Ill 
Auburn-Gary Sales 
2133-43 Broadway, 
Gary, Ind 
Breen Motor 
716 Burlington 
LaGrange, Ill 


and Servi cent. for 


Sales, 
Ave., 


i Ton 
°695 
Chassis 


New Semi De Luxe 
Panel Body 


The 1931 STEWARTS 


are again the outstanding truck value of the year 


Year in and year out, Stewart enjoys an enviable 
reputation in teuckdom, The 1931 
ahead of theic field, leaders in teuck construction and 


Stewarts ave far 


MODELS 


Bevel Axle 


ton 4 Cylinder 
ton 6 Cylindev...... 
ton 4 Cylindev...... 
ton 6 Cylinder 
ton 6 Cylindev..... 
ton 6 Cylinder... 
ton 6 Cylindev...... 
ton 6 Cylinder 
ton 6 Cylinder. 


Worm Axle 


ton 6 Cylinder. 
ton 6 Cylinder... 
ton 6 Cylinder. 
ton 6 Cylindev...... 
ton 6 Cylinder 

* Double Gear 


Reduction Axle 
Optional Equipment 


All 


f.a.b, 


pertort 

$ 695 Belore you buy ateuck, learn Stewart records for 
795 
895 
995 
1195 
1495 
1695 
1990 
2590 


long life and low repair bills. They are outstanc 


the industry. The Stewart buyer can divide tl 


me 


cost of his truck by 5 years or more. Many Mewarts are 


still in operation alter 8, 10 and 12 years of constant 
service, This ability to stay on the road and out of the 
Mewart a 


Truck 


repair shop ye after year has earned 


Nn 


world-wide ‘a’s Greatest 


oNmNNR RR ee 


Value.” 


$2690 
3290 
3690 
4990 


*§- 7 5700 


MOTOR TRUCKS 


STEWART MOTOR CORPORATION 
BUFFALO, N. Y. 
Export Branch: 1 BROADWAY (Dept. 17) New York City, U.S.A, 


Prices 
Cables: Stewartruk New York. Codes: Acme, Bentley. 


Buffalo 


22 Ton 


*1990 


Chassis 


1 sei a MA ET eA NR RRS ORES AEE ANODE IEE IEE ECE Sac HSE 
Stewart Trucks have won-—By costing less to run 
(NOU ANSTO RR IO TL TT ARRAN ERIE I< AOE IIE 
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An Interesting Prediction 


N a recent issue of Automotive Daily News there appeared 
an interview with L. A. Miller, the able president of the 
Willys-Overland organization, giving his views on the prob- 
able development of sales during the next few weeks, as a 
result of his observations made during a comprehensive trip 
through the East. Mr. Miller is a conservative in the best | 
sense of that term, and his views will be of interest to the 


industry generally. ° 

As a result of his contact with his dealers, Mr. Miller 
says that February sales will be at least 40 per cent. ove 
those made in January. He also asserts that March sales will 
exceed the February level by 40 per cent. He says further 
that this same condition exists with many other companies. 
As a matter of fact, Mr. Miller’s estimate seems to us a very 
fair appraisal of sales prospects for February and March 


for the industry in general. 

Accepting the estimate for purposes of comparison, we 
get some significant and interesting figures. We know that} 
in January, 1930, total sales of cars and trucks was, in round} 
numbers, 210,000. With totals for thirty states in hand, 
January, 1931, has been running about 22 per cent. behind 
January of last year. If this holds to the end, our sales total 
for January, 1931, was about 164,000 vehicle units. 

If Mr. Miller’s estimate is correct, February 
show sales of approximately 229,600 vehicle units, which 
compares with 253,000 in February of last year. Again 
adding the 40 per cent. to the February total, we may expect 
a sales volume of 321,440 vehicle units in March, 1931. In 
March, 1950, the total sales ran to 341,000 cars and trucks. 

Our total for the first quarter this year, working with 
this estimate, would be 714,000 vehicle units, against 804,000 
for the first three months of 1930. The loss would be, 
roughly, 11 per cent. The point to be noted is that, if our 
40 per cent. increase in February and March materializes, 
we shall rapidly be overtaking the sales record made during 
the synthetic and fallacious boom which was staged during 
the early part of 1930. Furthermore, there is every reason 
to believe that after the end of the first quarter we shall 
begin to show actual gains over the sales records of last year. 
Also please note that these estimates and figures refer, not 
to production, but to actual sales of vehicle units. The time 
is past when the industry takes any unhealthy interest in 
production records, 


The Value of Beauty. 


ERHAPS the average automobilist does realize the 

intimate personal interest which he actually has in the 
preservation of the beauties of the countryside. Yet the 
proposition is almost axiomatic. The dealer is interested in 
having people use their cars as much as possible. Scenic 
beauty tempts the driver to greater use of his vehicle. And 
there you are. 

It is not hard to test the truth of this statement. Check 
up the volume of traffic on any road that leads to districts 
having scenic beauty, against those highways which have 
purely utilitarian advantages. The person in a hurry to get 
from place to place, may take the short cut through unat- 
tractive scenery, but the average motor car driver will pick 
the road that gives him beautiful views. 

So it is that campaigns to preserve the natural beauties 
of the Jandscape or to add attractiveness to any given high- 
way, whether by cleaning out damaging signs or planting | 
trees along the right-of-way, have'an actual cash value to 
dealers. Dealer associations and individua] merchants can 
well afford to support legitimate campaigns for the preserva- 
tion of the beauties of our American .countryside, 


Single copies, 


should 


not 


'WILLYS JANUARY 
SALES TOP YEAR AGO 


26.—Retail sales 
in 


New York, Feb. 
of new Willys passenger cars 
the first twenty-seven states to re- 
port registrations for January not 
lonly showed a sharp upturn over 
| December but were higher than in 
the corresponding month of last 
| year. 

Willys registrations in January 
the twenty-seven states amounted 
to 1,013, as against 702 in the pre- 
ceding month, a seasonal increase 
of 44 per cent., and comparing with 
966 in the corresponding month of 
last year, a gain of 48 per cen*. 
Willys was one of the few cars to 
register a gain in January over the 


corresponding period of last year in 
these first states to report. 

Willys sales in January were 
greater than in the correspondinz 
month of last year in twelve of the 
twenty-seven states. These were 
Florida, with registrations of 31 
against 24; Idaho, 16 to 7; Lilinois. 
158 to 114; Minnesota. 72 to 32; Ne- 
braska, 75 to 57; New Hampshire. 1 
to 0; North Dakota, 23 to 5; Oregon. 
16 to 4; Pennsylvania, 126 to 85: 
South Dakota, 39 to 31; West Vir- 
ginia, 26 to 24; and Wisconsin. 67 
to 42. 

Increases over 
month were set up in 
Florida, Idaho, Illinois, Indiana 
Minnesota, Montana, Nebraska, 
North Carolina, North Dakota, Ore- 
gon, Pennsylvania, Rhode Island. 
South Carolina,-South Dakota, West 
Virginia and Wisconsin. Of the re- 
maining ten states, January sales 
were equal to those of December in 
five. 

Following are the January regis- 
trations of new Willys cars in the 
twenty-seven states, as against those 
of the corresponding month of last 
year and December, 1930:— 

Jan., Jan., Dec. 

1930 1930 1930 
Arizona ... 17 7 
SE 5 cts 0 
Connecticut ...... 16 11 
| Delaware ........ 4 
| Florida 24 18 
Idaho 1 
Illinois 21 
Indiana 30 
Maryland 24 
Minnesota 27 
Missouri 
Montana 
Nebraska 
Nevada 
New Hampshire . 
North Carolina .. 
North Dakota . 
Ohio 
Oregon 16 
Pennsylvania .... 126 
Rhode Island .... 6 
South Carolina .. ~ 
South Dakota ... 39 
Utah ... Petcare 3 
Virginia _ 16 
West Virginia 26 
Wisconsin 67 


in 


the  precedin: 


Arkansas, 


23 
176 


Totals 1,013 


| COMING EVENTS | 


FEBRUARY 
21-28—San Fianciseo. Automobile Saion 
21-2%—Quebee, Canada. 
22-March 1.—Les Angeles. 
Transportation. 


Pacific Coast 
Exposition 
Shreve Civic Auditorium 
22-2%—Des Meines, Ia. Automobile 

at Coliseum 
23-28—Springtield. O. Automobile Show 
24-March 1I—Seattle, Wash. 

Show at Civie Auditorium 
5-Maich %.—Camden. N. J 
Snow 


Show 


MARCH 
6-l5-—Geneva, Switzerland. Eighth 
International Automobile Show 
7-14—Breokiyn. N. ¥Y. Automobile Show 
%-14—Wichita, Kan. 
Forum 
11-13—Detroit, Mich 
Association meeting 
2—Los Angeles, Cal 
oil Equipment 
Exposition 
19-21—San Antonio, Tex. 
meeting, American As 
Petroleum Geologists 
)-April 4—Indianapolis, Ind. Eighty-first 
meeting. American Chemica! Society 
MAY 


N. C. Good Roads 


Second 
Engineering 


16-2 
and 


sociation 


4- 9—Charlotte, Con- 
vention 
9-Aug. 9—Berlin, Germany. 
Garage Exposition. 
JUNE 
15-19—White Sulphur Springs, 
nual summer meeting, 
Automotive Engineers 
SEPTEMBER 
2—Atlantic City, N. J. 
NOVEMBER 
10-12—Chicago, Hl. Annual meeting, Amer- 
ican Petroleum Institute, Hote) 
Stevens 
meeting, American Electric Railway 
Association, 


An- 
of 


Va. 
Society 


26-Oct. Annua! 


Automobile Show. | 


at 


Automobile | 


Automobile | 
Swiss | 


Automobile Show at | 
Michigan Oj] Men's | 


Annual! | 


Sixteenth annual | 
of | 


Internationa) | 





Contemporary Comment 


MOVEMENT to tame the rampant trade cycle in the 
future and to prevent, or at least minimize, the evil 

effects on trade of periods of adjustment will be launched 
by the Chamber of Commerce of the United States, accord- 
ing to a recent statement of Julius chairman of the 
board of the national body. 

A committee of business executives and economists will 
be named by the chamber to discuss a program to assure 
virtually continuous employment to workers throughout the 
year and to prevent, if possible, the recurrence of major 
periods of depression. The committee is now being formed, 
and it is expected that an announcement of its personnel 
will be made in the near future. 

In presenting the plan for the launching of such a 
movement Mr, Barnes called attention to the danger that, 
unless business itself takes the situation in hand, the govern- 
ment may step in with legislative action that might produce 
results even less desirable than the evils it was intended 
to cure. 

“American business,” he said, well aware of its 
responsibility in maintaining the fullest possible measure of 
employment. It is as desirable from an economic as a social 
viewpoint, for unemployment is symptomatic of a general 
ailment which affects alike the wage earner and the investor. 

“So close are economic relationships today and so com- 
plicated the mechanism of production and distribution that 
no one branch of industry nor economic class can long escape 
the untoward effects of a depression with which others 
might be afflicted. The maintenance of the earning capacity 
of the worker is as necessary to business as to the main- 
tenance of the consuming capacity of the farmer. 

“The problem is to find a practicable method of min- 
imizing, at least, the disturbing effects of industrial change, 
which is the inevitable accompaniment of progress. Industry 
finds it necessary to adjust itself to new conditions, to new 
methods, new processes which science and invention are 
constantly bringing forward.”"—The Retail Ledger. 


3arnes, 
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ECONOM 
Textolite timing gears give: 


1. Maintained 
timing 

. Lasting quietness 
Long life 

. Ease of installation 

. No adjustments _ bills 
to users 
Minimum 


accurate 


weight and 


6 
inertia 

All of these advantages for the 

lowest initial cost. Good engi- 

neering gets its results for the 
least moncy. 


830-79 
_ BROAD AST EVERY SATURDAY 
NETWORK 


PROGRAM 
WIDE N Cc 


GENERAI Dibba rhb 
iar 


IN THE 


EVENING ON 


GENERAL ELECTRIC 


GENERAL ELEC TRIC _COMPANY, SCHENECTADY. Ww Y¥ SALes Orrices tn PRINCIPAL ci 


OIN is 





Get More Demonstrations... 
Sell More New and Used Cars... 
Make More Unit Profit! 


(PHILCO-Transitone on diat-plate) 


Only the tuning dial is visible in the simple 
and attractive installation. Chassis and 
speaker are built in, out of the way, yet ac- 
cessible. Aerial is concealed. “B” batteries 


fit in metal box mounted 
under floor. Complete with 
7 Philco Balanced Tubes, 
less “B” batteries and in- 


stallation .... eee 
Slightly higher in Canada, Denver and West 


PHILCO 


TRANSITONE 


Automobile Radio Has Arrived in a Big Way— 
Here’s the First Really Red-Hot 
Proposition for You! 


NTRODUCED to the trade six weeks ago, already 

Philco-Transitones are selling faster than we can man- 
ufacture them. The radio-minded public now wants to 
“radio-ride.” Radio doubles the pleasure of motoring, 
increases the use of cars. Cooperate with, profit by this 
latest development destined to stimulate the automobile 
industry! 


You do not have to know a thing about radio to handle 
Philco-Transitone! No installing, no servicing—if you 
wish. Simply book orders that add long, clean, extra 
profit on car deals (no trade-ins on automobile radies!). 
Coupon brings the plan. 


Equip a demonstrator. See how an invitation to 
“radio-ride” gets more people to accept car demonstra- 
tions. See how it helps move cars—at more unit profit! 


Philco-Transitone, first real big-performer in auto- 
mobile radio, has quality, tone, power, selectivity and 
distance-range—like Philco the world’s largest selling 
radio for the home. Also, Philco’s famously successful 
Automatic Volume Control, to hold programs at the 
desired volume regardless of speed or change of direction. 
Performs finer than many radios in homes—‘“a ride 
makes the sale.” 


Nationally advertised through leading magazines 
and broadcasting—full pages appear soon in The Satur- 
day Evening Post. The Automobile Radio era has 
arrived—in a big way. You'll find the Philco-Transitone 
proposition red-hot and right for you. Write in today! 
Philco-Tansitone, Ontario and C Streets, Philadelphia, Pa. 


AUTOMOBILE RADIO 


for Passenger Cars, Buses, Motorboats 


SEND COUPON 


NOW! 


No Radio Experience Necessary—Clean Extra Profits. 
Mail Coupon Now. 


PHILCO-TRANSITONE, 
Ontario and C Streets, Philadelphia, Pa. 


Without obligation you may send full details of the Phitco-Transitene 
Automobile Radio proposition. 


(Please attach card or letterhead) 


Individual e.ele ce ge Dlececethesecwers jeees eens MotaWe civic eo + ele Ieke comes shesee® 


Address 4-5-3 


ADN 2-27 
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MEDIUM PRICED CARS . ‘registrations last year amounted to/as the decline for the industry as a | ZENITH MANUFACTURING i | was organised in 1928 as a jobb 


| 324,705, as against 772,800 in 1929, a| whole last year, which amounted to | po me 
| TO INCREASE EQUIPMENT organization and later devel» 


| falling off of 58 per cent., by far the 32.3 per cent. ' i 
| most severe decline to be registered | enter <j - . ee aan 
: | by any group with a large volume of | as compared with 1929! “year, | Milwaukee, Wis., Feb. 26—Oper-|BUYS SAFETY SIGNALS 
(Continued from Page 1) | business. Pct. de- | ations at the Zenith Manufacturing; _ FOR ALL P. S. BUSES 
for 14.1 per cent. of the total in The diminishing number of cars 1930 1929 cline | Corporation manufacturers of high| Newark, N. J. Feb. 26—As aff 
January, as against 13.3 per cent. in with factory list prices between Up to $750. . 1,857,680 2,337,496 20.6 speed automative equipment, are additional safety precaution, sig» 
1930 $1,500 and $2,000 was reflected last $750 to $1,000 348,629 546,328 36.0 progressing at a fine pace, accord- | "ling devices which indicate whég 
year by the fact that registrations $1,000 to $1,500 324,705 772,800 58.0 ; ; i a 

For the entire year 1930, registra-| of cars in that group amounted to | $1,500 to $2,000 18,281 96,357 81.0 and in what direction a bus @ 
tions of passenger cars with list) only 18,281, as against 96,357 in the | $2,000 and up 74,835 111,075 32.6) the concern, about to turn will soon be installed 
prices up to $750 accounted for 70.7 | preceding year, a falling off of 81 Here are the sales by price groups An addition. costing $115,000. in- in all Public Service buses. é 
of all the new car sales in| per cent. It appears that this is in the first twenty-four states to re-| cluding machinery and equipment, signals will cost more than $50,000, 
this country. This high percentage not a popular price with the public. port for January, 1931: is being planned, ground for which 

reflected the sharp tendency last Cars selling at from $2.000 up last Pet.of | will be broken in April. Branch| LARGEST QUEBEC MOTOR 
year toward the lowest priced cars,| year piled to a total of 74,835, as Sales total | factories are also planned for New- SHOW ON THIS WEEK 
the 70.7 per cent. comparing with) compared with 111,075 in the pre Ip to $75 : .. 34,167 69.0!) ark, N. J., and on the west coast. Quebec, Feb. 26—Premier Tas 
60.1 per cent. for the vehicles in| ceding year, a decline o 7 $1,000 6,948 14.1 The concern’s products include | schereaus formally opened the 193] 
this group in 1929. cent This fact again us 1,000 to $1,500... . 6456 13.2 | cylinder heads for Fords and Chev-| Quebec Motor Show, held in the 

Cars priced at from $750 to $1,000; the firmness of this market, this | $1,500 to $2,000 oe 0.9| rolets, overhead valves, 
9 


75 airplane | drill hall this week. The exhibition 
in 1930 accounted for 13.3 per cent. | falling off being virtually the same | $2,000 and 1 ,08 2.2'carburetors and heaters, Zenith’ is the largest ever held in this city. 
of the total business, as against; — ec ~_ “ . , - ———__—_____— - 
14.1 per cent. in 1929. 

The heavy loser was the medium- 
priced field, including cars listing | 
from $1,000 to $1,500, which in 1930 
obtained only 12.3 per cent. of the 
total business after having regis- 
tered 20 per cent. of the total in 
1929. 

This loss, it should be pointed out, 
does not necessarily represent a sim- 
ilar decrease in the sales of any in- 
dividual car in this price classifica- 
tion. It may simply mean that sev- 
eral cars previously selling in this 
$1,000 to $1,500 group dropped 
in 1930 down into the $750 to $1,000 
category, and that this loss in the | 
number of cars in the group may} 
not have been made up by cars that | 
entered the group from the classifi- 
cation immediately above. | 

Passenger cars selling at from 
$1,500 to $2,000 proved a very small | 
factor in the market last year, ac- | 
counting for only seven-tenths of 1} 
per cent. of the total business after | 
having made 2.5 per cent. of the] 
sales in the preceding year. | 

High priced cars, including those | 
selling at more than $2,000, last year 
maintained virtually the same rela- 
tive competitive position in the in- 
dustry that they held as a group 
in the preceding year. This reflects | 
the stability of the high priced mar- 
ket, as compared with the lower | 
priced groups. The high priced cars | 
last year accounted for 2.8 per cent. | 
of the total business, as against 2.9 
per cent. in the preceding year. 

Cars in the miscellaneous classi- | 
fication, including those with too} 
few sales to be included in the Auto- | 
motive Daily News registration | 
tables in 1930, accounted for only | 
one-tenth of 1 per cent. of the total, | 
as against four-tenths of 1 per cent. | 
in 1929. | 

Here is how the various price | 
groups fared last year, as compared | 
with the preceding twelve months: | 

Percent. | 

of total sales | 

1930 1929) 

Up to $750. 70.7 60.1 
$750 to $1,000 - 13.3 14.1 
$1,000 to $1,500... 20.0 | 
$1,500 to $2,000........ ; 5] 
$2,000 and up : 9 
Miscellaneous 0.4 

There were registered in the 
United States last year in the lowest 
price group, including cars listing 
up to $750, 1,857,680 units, as com- : 
pared with 2,337,496 units for the 4 ; - 
same price class in 1929, a decline of Note These 
20 per cent. E se ° . 

These two sales totals, the one for 4 Five Big Features of the 
1930 and the other for 1929, do not 9 
represent sales of the same cars for E ; be ‘ : Stewart -Warner Pump 
the two different years. The figures : ig spe . 4 
are taken entirely from the price ‘ ' le gee: 1. Compensating Diaphragm 
class without relation to the cars | + py reduces priming time. 

; : 2. Vapor Dome—promotes 


included, and the lowest price group | . a 5 
in 1930 included seven cars, as| AA e uniformity of discharge 
pressure. 


against four in the preceding year. a 6 
In forming the various price jar & ss i i i 
groups, a line of cars is put into the % ; Be penan ROUSING Constant 
group in which its retail sales are % Pw -_ sso prevents segre- 
the greatest. While that does not -— ; gated vapor traps. 
give an entirely accurate picture of 4. One-piece Cam Lever—no 
the situation, the result is close linkage. 
enough for all practical purposes. | _ 4 smi 
Sales of cars last year in the price | 7 Self-draining pocket for 
classification including cars listing | follower spring. 
at from $750 to $1,000 amounted to | 
348,629, as against 546,328 in 1929, a 
decline of 36 per cent. This com- | 


pared with a falling off by the en- | 
lire industry of 32.3 per cent. in| 
1930 from 1929. ' 
In the $1,009 to $1,500 price group, | 
PROVIDES BUS SERVICE 


| 


Richmond, Va., Feb. 26 (UTPS).— 
The State Corporation Commission 
has authorized the Virginia Stage Th P 2 h b ¢ 2 D * hy 
sines, Inc., to provide passenger bus e a m Pp wi c t e o ivi p @ ns a tin J | a Pp rea gm 
Service between Richmond and 
Charlottesville, via routes 41 and 39. 


| oped into the manufacturing field, 


ing to A. W. Sieglaff, president of 
per cent 
+ 


90 to 
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OHIO PARTS APPOINTS 


NEW YORK REPRESENTATIVE! {ndianapolis, Ind. Feb. 
New York, Feb. 26—The Kelley-| Lucius M. Wainwright, 71 years old,| Akron, 0. Feb. 26.—An increase 
Romans Company has been ap-| president of the Diamond Chain|im Sales far beyond expectations 
pointed by the Ohi¢ Parts Com-|and Manufacturing Company, and | that have resulted in stepping up 
pany to look after its interests in| pioneer Indianapolis business man, 


LUCIUS M. WAINWRIGHT 


26--| PRODUCTION BY 15 PER CENT. ‘Akron Dealers Foresee 
Shortage of Used Cars 





| INDIA TIRE INCREASES 


production 15 per cent., effective at 


metropolitan New York as well as/| died at Miami Beach, Fla., Tuesday | once, was announced by officials of (Continued from Page 1) 


in the states of Pennsylvania,| following an_ illness of 
Maryland, Delaware and New Jer- 


sey. J. Sterling Kelley will take the Fletcher American 


care of this territory, with the ex-| Rank and the Morris Plan 


|pany of Indianapolis, and of 
| Wainwri [| Trust Company | ral 
Baker. cae an aie ann vieg-predi- Streator, Ill, Feb. 26.—H. J. Riach | volume may fall somewhat by May 30. 
| dent of the Citizens’ State Bank of | has joined the sales department of Mr. Akers, president of the Akron 


ception of metropolitan New York, 
which will be covered by Edgar L. 


several | 
|months. At the time of his death 
| Mr. Wainwright was a director of 
National : 
Com- a used car sales, though, inasmuch as | 


the 


the India Tire and Rubber Com- 

pany. This increase brings produc- | expected—and in some cases already 
tion to 80 per cent. of previous | experienced—increase in new car 
record peak, officials stated. sales in the spring to help their 


H, J. RIACH JOINS SALES it is quite evident that there will | 


of DEPARTMENT OF ANTHONY | actually be a shortage of cars, sales | 


NEW BUS TERMINAL | Noblesville. A Member of various| Anthony Company, Inc., manufac- | Oldsmobile Company, distributor for 
Woodbury, N. J., Feb. 26—Wood clubs here at New York and Miami| turer of Anthony automatic rocker Oldsmobile, states his company's 


Bus Company opened its new termi-| Beach, he also was active 


nal in the Sutton Building, Broad Society of Automotive 


the | dumping bodies. Mr. Riach former- | sales in used cars are running ahead | 
Engineers|ly was with the St. Paul Hydraulic|of last year, although the total 


and Cooper Streets. Twenty-four- | and of the American Society of Me- | Hoist Company and the Wood Hy-|number in stock is only about one- 


hour service will be maintained. | chanical Engineers. 


'third of the total on hand last year. 


draulic Hoist Company. 


Sp... . 


Compromising on 
Your Fuel Pump... 


» 


Use as standard equipment a fuel 
feed pump that has made good in 
a big way—that is easy to install 
and ruggedly trouble-proof — the 
Stewart-Warner mechanically 
driven Fuel Pump. 


The Stewart-Warner Fuel Pump 
—already standard on many of to- 
day’s fine cars—has progressed 
beyond the experimental stage — 
is a seasoned result of 18 years’ 
experience in the designing and 
manufacturing of outstanding fuel 
feed systems. 


Use of this pump means a material 
reduction in priming time—makes 


the car start quicker. Size for size, 
it delivers to the carburetor more 
fuel per stroke than any other dia- 
phragm pump. Another desirable 
characteristic is its uniform high 
delivery rate with absolute depend- 
ability of operation at all speeds. 


Know more about this Stewart- 
Warner achievement. Find out 
about its famous “Compensating 
Diaphragm” and other distinctive 
features. 


Prove on your own test block 
what a truly remarkable pump 
this is! Stewart-Warner Corpora- 
tion, Chicago, Illinois. 


A Complete Source of Accessory Supply 


We can care for pom requirements on a complete line of acces- 


sory equipment— 


uilt to quality standards—backed by our famous 


world-wide system of service. Let us figure with you on: Fuel 

Feed equipment of all types, also Carburetors, Speedometers, 

Bumpers, Cigarette Lighters, Horns and Hydro- ushions, the 

first and | spring controls with a Shifting Neutral Zone— 
ad) 


100% self- 


usting to all Loads and all Roads. 


OUR ENGINEERS ARE AT YOUR SERVICE 


FUEL PUMP » » 


» A TRAFFIC TESTED PRODUCT 





In this case, new car sales are run- 
ning 50 per cent, better than 1930, 
and the prices of used cars are suf- 
ficiently high to enable this dealer 
to come out in his trading with a 
small profit to boot. 

Akers states that in 1930 his com- 
pany cleaned house on used cars in 
April and May, and expects to 
achieve the same results this season. 
New car business in the spring will 
help to move their used stock, it is 
felt, especially in view of the fact 
that the company is finding that 
used car prospects even now are 
greater than ever before. 

Louis Charvoz, president of the 
Charvoz Chevrolet Company, finds 
used car sales volume low, but new 
car volume good. Prices on used 
merchandise are low with this firm, 
and, consequently, unsatisfactory 
from its viewpoint, though perhaps 
a little high in comparison with 
prices in other sections of the coun- 
try. But Akron’s prices in general 
are higher, and this is in line with 
conditions here. Charvoz feels very 
certain that by May 30 there will 
be an actual shortage of used cars, 
although his firm is very optimistic 
on automotive business as a whole, 
especially the new car sales, in his 
case, and, with the increase of new 
car Sales that is confidently expect- 
ed, it naturally follows that used 
car sales should pick up to a con- 
siderable extent. 

Arthur Conart of the Conart 
Motor Sales, De Soto distributor, re- 
ports used car sales volume as very 
Satisfactory, although inventory is 
low. Prices are satisfactory for 
quick sale and profit possibilities for 
the company, and, with the coming 
of spring business, Conart expects 
the used car situation to be helped 
a great deal, although he feels that 
sales and inventories will be lower 
than in previous years. 

The Summit Auto Company, 
Oakland - Pontiac distributor, find 
used car sales very satisfactory; in 
fact, the company is in a position 
where it actually needs used cars, 
their inventory having shrunk to 
almost nothing because of excep- 
tionally good sales movements. Ed 
Hetzel, sales manager, states that 
the prices are quite satisfactory on 
their used car sales and is hoping 
that the expected new car spring 
business will put the company back 
in a position where its used car de- 
partment will have some used cars 
to sell, 

The present situation with them 
is without parallel in years of busi- 
ness. L, C. Putnam, manager of the 
Portage Buick Company, finds used 
car sales volume very satisfactory, 
as compared to new car sales, with 
a ready market for late model used 
cars. Prices with this company are 
fair, enabling it to break even, or 
perhaps a little better on the 
average, but, with the coming of 
spring new car sales, it is expected 
that this situation will change 
somewhat and that used car sales 
will be better at that time, both in 
volume and dollar and cent volume. 
also. 

At the V. G. Kibby Motor Com- 
pany, distributor for the Dodge car, 
V. G. Kibby, president, reported 
that used car sales had not been as 
good as expected, although the 
prices are satisfactory and allow the 
company to make a legitimate 
profit on the operations of its used 
car department. Kibby also believes 
that spring buying will help the used 
car sales volume, although at pres- 
ent neither used nor new car sales 
volume is up to what was hoped for. 
SEIBERLING TO BUILD 

NEW CALIFORNIA PLANT 

Oakland, Cal., Feb. 26 (UTPS).— 
Frank A. Seiberling, president of 
the Seiberling Rubber Company, 


announced during his recent visit 
| 


here that he would erect a plant 
in Oakland costing $2,500,000 “im- 


| mediately upon the relief of the 


depression in the automotive in- 
dustry.” The company acquired a 
100-acre site on Jones Avenue, be- 
tween East 14th Street and the 
Oakland airport about two yearo 
ago. 





Ford an 


Dealers Declare February 
Business Quite Satisfac- 
tory; Automobile Show 
Said te Have Stimulated 
Sales; Used Car Stocks 


Low 


NDICATIONS of a strong pick-up 

in car sales, especially during the 
second ten days eof February, are 
shown in a survey made of Denver 
Ford and Chevrolet dealers. Deal- 
ecs dectare that while business in 
January was somewhat slow, and 
also that February opened without 
mech activity, the present situation 
ie quite satisfactory. 

Considering total registrations for 
February to date in this city, fig- 
ures from the county clerk's office 
show that more than 250 cars have 
been sold. The same period for last 
year showed sales of exactly 200. 

The figure for this year does not 
include cars sold to corporations 
and large firms, while the 1930 total 
included those purchased by com- 
panies. These figures are taken to 
indicate an improved financial con- 
dition in the city, as well as to show 
in part the stimulating effect on 
business of the annual automobile 
show 

Viner Chevrolet, Inc., to date 
shows sales of twenty-four new cars, 
with used unit sales of twenty-nine, 
and a total of forty-nine used cars 
on hand. This latter figure is con- 
siderably lower than that of several 
months ago, and represents & 
normal figure. 

This company is well satisfied 
with the present outlook, especially 
since the improvement which started 
about February 10. 

According to W. L. Taylor of the 


Vandemoer-Taylor Motor Company, 


more inquiries on new cars have 
been received this spring than for 
several years, which he takes as a 
very encouraging sign. Mr. Taylor 
is optimistic about the immediate 


future, and is of the opinion that | something of a pickup since the| 


conditions will be close to normal 
by March 15. 

The company has had sales so far 
this month of eleven new cars and 
seventeen used, with a stock of used 


- 


AUTO 


| units on hand of forty-six at the 
present time. This figure is con- 
siderably below the usual normal 


figure, with the result that the com- 


| pany is now advertising strongly for 
| trade-ins. 

Excellent progress is being shown 
by the Luby Motor Company, new- 


est Chevrolet dealer in the city. | 


Sid Luby declares that business in 
December was exceptionally good, 
| with January somewhat slower, and 
with February coming along with a 
rush. In fact, business is better 
with this company than at any time 
since October 1. 

Sales of new units total thirty- 
two, with forty-nine used cars sold. 
The present stock of used cars on 
hand is very low at twenty-eight. 

A. R. Hickerson of the Thomas 
Hickerson Motor Company, East 
Denver Ford dealer, says that busi- 
ness has not shown the life that 
was expected for this time of year, 
although used cars have been mov- 
ing in gcod shape, with shop work 
and the other departments continu- 
ing to hold up their end of the 
' business. 

Used car stock at the present time 
is in excellent shape, with the num- 
ber on hand below the usual normal 
figure. 

George Irvin, Inc., Ford dealer 
reports sales so far this month of 
eight new cars and fifteen used, 
with a stock on hand of twenty- 
seven, which is considered above 
normal. 

Bernard Mahoney of the Murphy- 
‘Mahoney Motor Company, Chevro- 
‘let dealer, declares that there has 
| been a decided pick-up in business 
during the last ten days, with fig- 
ures showing that all Chevrolet 
dealers of the city had sold approxi- 
| mately seventy-five new cars for the 
|}month to date, which shows more 
; than double the total for the entire 
!month of January. 
| T. J. Wienecke, sales manager for 
|} the Gates-Wimbush Motor Com- 
| pany, Ford dealer, expresses himself 
|}as being fairly well satisfied with 
business at the present, and decided- 
ily optimistic concerning the im- 
| mediate future. He has also noted 


| 10th of the month. 

Sales so far this month have 
| totaled seventeen new units and 
| twelve used cars, with a stock on 
{hand of fifty-four. 





Chevrolet Sales 


LARGE PART OF 6. H. 
HANDS OF INVESTORS 


(Continued from Page 1) 


represented by stock held in broker- 


|} age names, has been reduced by} 
| close to 50 per cent. since February, 
1930, and by more than 60 per cent. 
since November, 1928. 

As of January 31 last, the ap- | 
‘proximate number of common 
, stockholders was 269,151, an in- 
crease of 50,759, or 23.2 per cent., 
over February 15, 1930, and of 220,- 
982, or 458.8 per cent. over the total | 
of 48,169 on November 24, 1928.| 
Throughout all of the past year the 
unbroken record of quarterly gains | 
in stockholders, which began in No- | 
vember, 1928, was maintained at an | 
accelerating rate. In the three} 





COMMON STOCK IS IN 
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Gaining 


| CANADIAN CAR IMPORTERS 


CT 
—_—————— Oe aSEaEa—oe——o————————== 


in Denver 





ENTER PROTEST AGAINST 
20% DISCOUNT LIMIT 


Montreal, Feb. 26.—Canadian im- 
porters of automobiles appeared be- 
fore the Dominion cabinet today 


| and renewed their protests against 


the arbitrary limit of 20 per cent. 
discount for duty on imported cars. 
Speaking for the importers associa- 


| tion, H. F. Pritchard addressed the 


ministers for an hour, claiming that 
the new order was a hardship on the 
importers and removed the safe- 


| guards from the consumer. 


Premier Bennett complimented 


| Mr. Pritchard on the fairness of his 


presentation of his case but stated 
that for the moment the govern- 
ment had to decide between the sur- 
vival or the extinction of 
Canadian automobile industry. 

When the premier’s attention was 
called to cases where part payment 


menths from February 15 to May 15,| ad been already made on imported 


1930, the increase in stockholders 
| was 2,941, and in the succeeding 
three- months was 8,198. By Novem- 
ber 15 the total had reached 247,885, 
an advance of 18,354, and during the | 
succeeding two and one-half months 
gained an additional 21,266 names. | 
Concurrent with this increase in} 
stockholders, the number of shares | 
held by investors advanced during 
the same period to 40,844,200, or 93.9 
per cent. of the total issue on Janu- 
ary 31, from 38,376,800, or 88.2 per 
‘cent., on February 15 of last year, an 
jincrease of 2,467,400 shares, or 6.4 
per cent. The number of shares in 
| brokerage names totaled 2,655,800, or 
| 6.1 per cent. of the total on January 
| 31, compared with 5,123,200, or 11.8) 
per cent., on February 15, 1930, a/| 
decline of 48.2 per cent. 
Since November, 1928, 


| 


| statement in which 
| that 


| tariff 


'cars he gave assurance of “every | 


consideration.” 


The Canadian Automobile Im- 
issued a} 


porters Association has 
it is claimed 
unemployment will not be 
abated but increased by the new 
regulations affecting 
ported cars. 


N.A.F.C. FAVORS MEASURE 
DESIGNED TO LEGALIZE 


FILING OF MORTGAGES | 


Chieago, Feb. 26—A measure 
known as Oregon House Bill No, 142, 
a bill to permit the filing of chattel 
mortgages instead of recording 
them, has been introduced in the 


: | Oregon Legislature, and should be 
which | enacted. 


At present the laws of 


| marked the beginning of the recent | twenty-three out of the forty-eight 
period of wide distribution in own-| states permit the filing of chattel 
{ership of the stock, the number of | mortgages instead of recording. Fil- 
|shares held by investors has in-|ing is better than recording from 


|creased by 4,264,325, or 11.7 per cent., | 


| over an equivalent of 36,579,873 pres- 
| ent shares, or 84.1 per cent. of the 


total outstanding issue. The decline | 
| allowed a smaller fee therefor than 


in floating supply during the period 
from the November, 1928, total of 
6,920,127 shares has been 61.6 per 
As a large amount of stock 


| cent. 


| purchased for investment is held in| panies. 


| 


brokers’ names, the actual number 
of shares currently available for | 


trading undoubtedly is materially| the records, as it provides them 


below the indicated total of 2,655,802 | 
shares. 





every point of view, except possibly 
that of the filing officials who are 
called upon to do much less work 
in filing and consequently are 


for recording, according to a state- 
ment issued here today by the Na- 
tional Association of Finance Com- 


“Filing is very much better for 
those who have: occasion to look up | 


with the original document or a du- 
phicate copy thereof, and avoids the | 
possibility of an error having been | 


the | 


im- |} 


ROCHESTER REO DEALER 
BUYS FORD CONCERN 


. R ig h t O f f t h e Motors, Tne, west side Ford dealer, 
Press...to You! 


| with headquarters at 626 Main St. 
West, has passed into the hands of 
Get the News First-Hand 
from the Pages of the 


Automotive Baily News 


Thomas J. Northway, Inc., Reo dis- 
tributor and one of the first Ford 
dealers in Rochester. Northway 
said he will continue to operate the 
former Street plant at the west side 
address without change. 
Northway was a Ford dealer in 
| Rochester from 1904 to 1916, in 
which time he sold more than 
| 13,000 cars. He entered the Reo 
field shortly after selling out his 
Ford business. 
Do not wait for iaformation and news to be old before vou learn of it. ; 
stale news has as much value as @ meat-chopper to a vegetarian. a eat oo Olds- 
By subscribing for the AUTOMOTIVE DAILY NEWS, you are assured of mobile showroom at 45 Throckmor- 
receiving this up-to-the-minute newspaper every day—via the fastest mail!ton St. Associated in the business 
trains. | will be Mr. March’s two sons, How- 
Aad you read the news of the automotive industry while it is news. | ard E. R. and Earl T. March. A 
s | complete stock of parts will be car- 
| with the co-operation of Edward 
| von Kattingell, Red Bank Oldsmo- 
| bile distributor, .and Joseph Ernst, 
representing General Motors. 





| NEW OLDSMOBILE DEALER 
NAMED IN FREEHOLD, N. J. 
Freehold, N. J., Feb. 26—Thomas 


For 


AUTOMOTIVE DAILY NEWS, A3 


1926 Broadway, New York, N. Y. 


News = 


Please enter my name to receive a copy of Automotive Daily 
for one year. 


TERMS 
1 [ enclose $42.00. 


| DONOGHUE CHEVROLET CO. 


| 
sees com ee eee | 
| 


Tacoma, Wash., Feb. 26.—F. W 
| Motors here, has been appointed 
downtown Chevrolet dealer for 
| Tacoma. His firm, Donoghue 
Chevrolet, Inc., will be located at 
South 9th and K Streets, where he 
will employ approximately forty 
men in the company’s various de- 


eee 


CU 1 wil remit $12.00 


ceipt of yx 
as es CONNECTION WITH INDUSTRY | 


(Check terms desired) 


| Sold the first pneumatic automobile 


March | 


OPENS IN TACOMA, WASH. | 


coc ceecccemccceecceseecoeeces ea Donoghue, former head of Mutual | 


|made by the recording clerk in| 
| transcribing. It is better from the | 
| point of view of economy, because 
|it involves very much less work,” 
says the N. A. F. C, 


ARTHUR J. WILLS DIES; 


LONG IN TIRE INDUSTRY | 


Akron, Feb. 26.—The man who 
| tire in America died in Akron re- 
|cently. He was Arthur J. Wills, 67, 
| @ special sales representative of the 
B. F. Goodrich Rubber Company. 

In 1896 when Alexander Winton | 
|; was nursing his automobile into 
| popular acceptance, Wills went to 
| Cleveland as the tire sales manager 
| of the Goodrich company and made 
| the first bona fide sale. 


| = 
| 125 OAKLAND DEALERS 

MEET AT BINGHAMTON, N. Y. 
Binghamton, N. Y., Feb. 26.—More 
| than 125 Oakland-Pontiac dealers 
and salesmen were in attendance at 
the annual dinner in the Hotei Ben- 
nett late last week, sponsored by the 


[NEW TRUCK SALES 
"SHOW 18% UPTURN 


| 
(Continued from Page 1) 


States in January, 1930, a decrease 
of 22 per cent. 

Among the larger states that have 
been heard from are Pennsylvania, 
IHinois, Indiana and Missouri, leav- 
ing such states as New York, Cal- 
ifornia, Texas, Massachusetts, New 
Jersey and others to be heard from. 

The rate of falling off in truck 
sales from a year ago in January 
apparently was somewhat greater 
than in December, when the drop 
was only 19 per cent., but the rate 
has been substantially cut since 
November and October, when the 
declines ranged around 33 per cent. 

Pollowing are the new commercial 
car registrations for the thirty-one 
states and the District of Columbia 
for January, 1931, as compared with 
the corresponding month of last year 
and December, 1930:— 

Jan., Dec., 
1930 
250 
157 


Jan., 
1930 
710 
184 
379 
237 
66 
829 
$4 
2,427 
1,093 
602 
334 
435 
513 
233 
581 
868 
46 
107 
599 
166 
1,470 
581 
148 
1,755 


Alabama 
Arizona 
Arkansas ...... 
Connecticut . 
Delaware 
Florida 
| Idaho 
| Illinois 
| Indiana 
| lowa 
Maryland 
| Minnesota 
; Missouri 
| Montana 
| Nebraska 
Nevada 
New Hampshire. 
| New Mexico..... 
| North Carolina.. 
North Dakota... 
Ohio 
Oklahoma 
Oregon 
Pennsylvania ... 
Rhode Island... 
South Carolina., 
South Dakota.. 
Utah 
VAPOR 220 cee 
West Virginia.. 
Wisconsin 
Dist. of Columbia 





980 
438 
301 
1,329 
838 
385 
193 
83 
352 
251 
654 
100 126 
:) | ee 13,298 17,160 11,287 


NORTH HUDSON SHOW 
TO BE HELD MARCH 16-21 


North Bergen, N. J., Feb. 26.— 
The success of the Jersey City show, 
both from the standpoint of attend- 
ance and sales is proving an im- 
| petus to dealers who will partici- 
pate in the annual North Hudson 
show at Columbia Park, March 16 
to 2i. 

Dealers have been shown that 
the widespread interest in the 1931 
models has stimulated trade in 
Hudson county, Newark, Camden, 
Trenton and wherever shows already 
have been held. Without excep- 


| tion increased sales have been re- 


ported by dealers in the sections 
where exhibits have been held this 
year. 

The show will be under the man- 
agement of Frank Galland and will 
be the twenty-first show he has 
directed in Hudson county. Eight of 
these have been held in Jersey City, 

It is expected that nearly thirty 
dealers will have 300 exhibits, in- 
cluding a full line of accessories, 


JAMESTOWN’S FIRST SHOW 
IN 10 YEARS ATTRACTS 





Lewis Motor Sales, Inc., distributor. | 
Short talks were given by A. E. Cor- 
bin, zone manager of the Oakland 
Motor Car Company; E. Boyce, field 
representative of the Oakland or- 
ganization, and L. T. Lewis, man- 
ager of the General Motors Accept- | 
ance Corporation. 


BUSES REPLACE TROLLEYS 

Trenton, N. J., Feb. 26—The Ham- 
iltoa Township Committee has ap- 
proved the substitution of buses for 
trolley cars operated by the Public 
Service Co-ordinated Transport 
Company through that section. | 
Trenton has already sanctioned the 
substitution, but it is still necessary 
to obtain the consent of several 
| municipalities between this city and 
Camden ; 


2... 





Jamestown, N. Y., Feb. 26.—Thé 
first local automobile show in ten 
years was opened this week in the 
Exposition Building with a display 
of new cars, accessories and equip< 
ment representing more than $306,- 
000. Visitors to the show durin 
the first two days were far greater 
in number than were expect 
Local dealers report a good volume 
of potential business, both in the 
low priced and more expensive 
models. The exhibit will continue 
throughout the week. 


AINSWORTH ADVERTISING 
MANAGER FOR DIAMOND T 
Chicago, Feb. 26—David Ains- 
worth has become associated with 
tae Diamond T Motor Car Company 
as advertising manager, 








A RECORD TO BE PROUD OF! 


Read this letter, which is typical of many we 
are receiving constantly from Durant dealers: 


Dear Mr. Durant: 

We like the Durant line and we like your man- 
agement. ‘The following tells the story: 
Under previous management Profits 
Quarter ending Mar. 31, 1930.... 

46 


a June 30, 1930 
Sept. 30, 


eee eee ag race ee as eee 


sé 


$1532.31 
Under your management 
Quarter ending Dec. 31, 1930 $2280.81 


The last quarter of the year under your manage- 
ment exceeded the combined first three quarters by 
41.4%. Very truly yours, 

WENMAN BROS. 


Summit, New Jersey 


Not so bad when you consider that 15,000 automobile dealers went out of business 
in the year 1930. 


DURANT SCORES AGAIN! 


Since January first 278 dealers have signed up for the Durant franchise. 


THE MOST ATTRACTIVE LINE EVER TO BEAR 
THE NAME DURANT 


If you want to make money selling automobiles, let us show you how to do it. 


DURANT MOTOR COMPANY OF MICHIGAN 
LANSING, MICHIGAN 
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Brake Tester 


Is Air Operated 


Te nie on eC ce 


ee eT ene nr er pS 


Youngstown Brake Testing Machine 


The Youngstown Steel Car Corporation, 


Niles, has 


introduced a new brake testing machine, which is operated 


by compressed air. Only 


125 pounds air pressure is required, 


which can be obtained from a one horsepower compressor. 
The manner of obtaining brake operation closely approx- 


imates tual braking 
applied to all four 
held stationary. 


from one central location. 


Operation 


of each brake during the testing operation. 


conditions 
wheels simultaneously 


road. Force is 
while the car 


are made 


on the 


is 
readings 


and test 


A master gauge shows full action 


Separate gauges 


for each wheel record the retarding force developed until 


brakes are adjusted and the 


next test made. Brake tests 


may be made from free to locked position. 


Front and rear air 
forms and front and rear 
standard equipment. 
the air compressor. 
for in two hours’ 


NEW ENGINE FEATURES 
EASILY CONTROLLED 
POWER OUTPUT 


A new 
engine, said 


Two men 


use, time, 


Washingion, Feb. 26 type 
internal-combustion 
accomplish with fuel oil the 
controlled power production 
from steam, has been in- 
England 


ol 
to 
easily 
obtained 
vented 

The engine was d 
Josephine Maine, designe: 
racing car chassis for Capt 
Campbell, British speed ac¢ 

According to details received 
day by the Department of Com- 
merce, the main feature of the new 
engine is a separate chamber known 
as the “bottle,” in which the com- 
bustion of air and oil spray takes 
place, before entering the cylinders 
of the engine and driving the pis- 
tons by gentile expansion of the 
Bases 

The engine 
the vertical type 
combustion motors 
alr to a pr 
pounds per square inch 

Compressed air is discharged into 
the closed explosion chamber, or 
“bottle,” and at predetermined 
period a measured quantity of oil 
fuel is injected which tmmediately 
becomes ignited, due to the high 
temperature of the air. 

Strength of the mixture is kept 
constantly equal by suitably pro- 


in 
»ped 
of 


Male 


by 
the 
Oim 


to- 


cylinders of 
in internal 
of which 
»f 600 


has tour 
used 
two 


compress *ssure 


jacks, 
air 
The only 


with adjustable jacking plat- 
lines for tire inflating, are 
connection to make is with 
can set up the machine, ready 


it is claimed. 


portioning the quantities of air and 
heavy oil discharged into the sep- 
arate explosion chamber and by 
regulating a valve or throttle be- 
tween the “bottle” and the engine 

The inventor claims that the 
engine can “turn over” at a high 
rate of revolutions per minute 
occupies little space and 
standard in design, so that 
combustion engines can 
verted to this method of 


powell 


NEW OIL SCRAPER RING 
INTRODUCED 


Renu Hetevrul 
Mich., recently introduced 
ring which, it 
three 


1 


bs 


be con- 
producing 


The 
Holland, 
a new Scraperoil 
claimed combines 
mental advantages (1) 
oil is scraped from the 
walls on the down stroke The 
oil is deposited at the bottom of the 
troke so to properly lubricate 
eylinder and piston skirt. (3) Con- 
ventional oil slots function in the 
usual manne 

The features 
ring are incorporated 
Hetepruf line and the 
piston rings. 


is 


Excess 
cylinder 
(2) 


as 


the Scraperoil 
in both the 


Renu line of 


ol 


NEW CATALOGUE COVERS 
WELDING SUPPLIES 
The Lincoln Electric Company, 
Cleveland, O., has issued a new cata- 
logue covering its line of arc-weld- 
ing supplies. 


nearly | 
internal- | 


Company, | 


funda- | 


aatiine fn) ra New Mechanical Device 
, For Taxicab Advertising 


New 
three 


Rinek-MclIlwaine, Inc., 
York city, 
new item§ for servicing Ford | 
They the Rimac 
valve grinding guide} 
valve | 


announces 


cars, are 


needle, 
d t 


dD 1 


a he Redskin 


fAxiCAB INSTALLATION co” mechanical adveri'sn; 

The device consists of a glass- 
paneled metal cylinder With a re- 
volving axis, to which is attached a 
series of twenty-two card ads simi- 
lar to those regularly appearing ia 
motor buses 

The device is installed on the 
windshield in a horizontal pgsition 
at the right of the driver, with the 
electrically lighted interior of the 
cylinder visible through its glass 
panel. Vacuum power, drawn from 
the taxicab motor and utilized as 
in most windshield wipers, rotates 
the mechanism within the cylinder, 
causing the axis to revolve in such 
manner that a continuous program 
of illuminated advertisements is 
flashed before the passengers’ eyes. 
The full complement of twenty-two 
advertisements is run in an average 
time of about two and a half min- 
utes, during which each is in full 
view for seven seconds. 


DR. BURGESS TO ADDRESS 
AKRON-CANTO GROUP, 
A. S. M. E., TONIGHT 


A new advertising medium 
will shortly be introduced in 
New York city. Negotiations 
have just been completed for 
lequipping a fleet of 1,000 
| taxicabs with a mechanical 
dren which will flash before 
| the eyes of passengers a con- 
re program of illum- 





inated advertisements. 
to the negotiations 
Cab Company, a subsid- 
of General Motors Truck Com- 
pany; Motor Car Advertising De- 
vice, Inc., owners of the patents; 
Trico Product Company, manufac- 
turers of windshield wipers, and 
J. H. Livingston, Jr., Taxi Adver- 
tising, Inc., who will supervise world 
distribution of the new device 


SEVEN ORGANIZATIONS 
HONOR AERONAUTICAL 
LUMINARIES 


yOra tnree men 
outstanding con- 
tributions to the art and science of 
aeronautics, seven organizations 
united in a commemoration meeting 
which was held last evening in the 
Engineering Societies Building. The 
organizations taking part were the 
Aeronautical Chamber of Commerce, 
American Institute of Electrical En- 
gineers, American Institute of 
Mining Engineers, American Society 
of Civil Engineers, American Society 
of Mechanical Engineers, National 
Aeronautical Association and the 
Society of Automotive Engineers. 
The program consisted of an il- 
lustrated lecture on the aeronautical 
contributions of the late Glenn H 
Curtiss by Frank Russell, former 
vice-president of Curtiss Aeronau- 
tical Corporation, and Capt. John H. 
Powers, Wniied States Navy and for- 
mer associate of Curtiss; aeronauti- 
|}cal contributions of the late Chan- 
| unce M. Vought by Commander E. 
|E. Wilson, and the late Daniel 
| Guggenheim for his encouragement 
{of aeronautics by Admiral H. I 
| Cone. Col. D. E. Clark presided. 


Parties were 


Terminal 
iary 


Rimac Valve Grinding Guide 


The Rimac needle is made 
of tempered steel which ex- 
tends the length of the tool 
and is enclosed in a spring 
loaded guide. The tool is de- 
signed for opening up the 
lubrication holes in spring 
shackles. It is priced at 75 
cents, 

Akron, O., Feb. 26.—Dr. George 
K. Burgess, chief of staff of the 
Bureau of Standards of the United 
States Department of Commerce, 
will address a meeting to be held 
here tomorrow evening of the 
Akron-Canton section of the Ameri- 
can Society of Mechanical Egineers, 
whose guests will be engineering or- 
ganizations and students of en- 
gineering colleges of northern Ohio. 

Dr. Burgess will explain in detail 
the work of his branch of the Fed- 
eral government. This includes an 
enormous amount of engineering re- 
search, in connection with which 
periodic bulletins are issued. Bur- 
gess has written and collaborated on 
scores of bulletins of this sort. 

Roy V. Wright, new president of 
the American Society of Mechanical 
Engineers, managing editor of Rail- 
way Age and editor of Railway 
Mechanical Engineer, will also 
speak at the meeting 

Included among members of the 
committee in charge of the meeting 
are H. E. Cook, general superin- 
tendent of engineering of the B. F, 
Goodrich Company, chairman; K. 
W. Pike of the Quaker Oats Com- 
pany, J. T. Johnson, president of 
the Akron Pump and Supply Com- 
pany; Hal K. Jennings of the In- 
dustrial Sales and Engineering 
Company, S. R. Cummings of the 
Hoover Sweeper Company, W. C. 
Sanders of the Timken Roller Bear- 
ing Company, C. M. Wilkinson of 
the C. M. Wilkinson Company, H. S, 
Bergen of the Toledo Scale Com- 
pany, J. Henry Vance, chief engineer 
of the Akron Pure Milk Company; 
F. P. Brown of the B. F. Goodrich 
Company and Prof. Fred Griffen of 
Akron University 


To honor the of 


who have made 


for Cleaning 
in Shackles 


Rimac Needle 
Oil Passages 


The Rimac valve grinding 
guide is used to replace the 
regular Ford valve while 
grinding. Because it is made 
in one piece, there is no tend- 
ency for the valve to bind in 
the guide during the grind- 
ing operation. It sells at $1. 


Among the special guests were 
relatives and friends of the honored, 
eminent aeronautical authorities, the 
of the several societies 
and coast guard officers 
and pioneer flyers. An important 
exhibit of motors, structures, instru- 
ments and several hundred pictures 
representing contributions made by 
the three men was displayed in the 
foyer of the engineering building. 
The exhibit will be continued for the 
|remainder of the week 


| presidents 
|army, navy 


| TO HOLD OIL EQUIPMENT AND 
ENGINEERING EXPOSITION 
The second annual Oil Equip- 
ment and Engineering Exposition, 
to be held in Los Angeles, March 
16 to 22, is the only oil exposition 
to be held this year. 
At this exposition will be some 
unusual exhibits characteristic of 


PRINCE NAMED ENGINEER 
BY G. E. AT PHILADELPHIA 
Philadelphia, Feb. 26.—Appoint- 
ment of D. C. Prince as engineer 
of the switchgear department of the 
General Electric Company at Phila- 
delphia is announced by Neil Currie, 
southern California. Jr.. manager of the plant. The 
E, G. Lenzner is general manager appointment, which was made effec- 
| of the exposition and can be reached | tive as of February 12, includes 
| through P. O. Box 1781, Vernon! supervision of switchgear research 
| Station, Los Angeles. activities at Schenectady. 


Rimac Redskin Valve 
Grinder 


The new “sucker” type of 
valve grinder is slotted at the 
top to take a screw driver 
| blade up to % inch. It also 
serves as an attachment to 
'mechanical grinders The 

| price is 15 cents each. 





DURA PRODUCTS NAMES 
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N. J. PUBLIC SERVICE 
REPORTS BUS DEFICIT 


Newark, N. J., Feb. 26.—Public 
Service Co-ordinated Transport lost 
$2,831 ,321.06 in trolley and bus oper-| 
ation during 1930, according to its 
annual report to stockholders of| 
Public Service Corporation, owner | 
of the transport company. In 1929} 
the operating deficit was $186,358.49, | 

Total operating revenue of the| 
company was $29,565,070.37 and gross 
income $3,773,265,70. But non-oper- 
ating deductions totaling $6,765,- 
201.52 and consisting of rentals to 
underliers and interest payments on | 
money Owed Public Service Corpora- | 
ion created a deficit of $2,991,935.82. | 

his was reduced $160,614.75 by 
profit and loss adjustments to the 
net deficit. of $2,831,321.06. 

Despite the deficit in operations, | 
Co-ordinated Transport closed the 
year with surplus of $1,363,381.46, as | 
against a deficit of $100,731.54 in) 
1929. This was made possible by the 
sale of electric power plants to Pub- 
Jice Service Electric and Gas Com- 
pany at aprofit of $7,612,468.02 and | 
the cancellation of $10,000,000 owed | 
by Co-ordinated to Public Service 
Corporation. 


| 
NEW DISTRIBUTORS, 


Canton, O., Feb. 26—The Dura ' 
Products Manufacturing Company | 
here announces the following new 
distributors appointed for its metal 
tire cover and guards: H. F. Pagel, 
1285 Sunset Ave., Los Angeles, Cal.; 
Carl Winter, 662 South State St., 
Salt Lake City, Utah; W. J. Con- 
nell Company, 121 Brookline Ave. 
Boston, Mass.; Gate City Motor 
Company, Inc., 113 Wreen St., High 
Point, N. C.; MecGregor’s, Inc., 
Union and Marshall Aves., Mem- 
phis, Tenn.; Boultbebb, Lid., 999 
Seymour St., Vancouver, B. C.: O. 
C. Potter Company, 331 Couch St., 
Portland, Ore., and 555, Inc., 3d 
and Broadway, Little Rock, Ark. 


E. O. BRETZ TRANSFERRED 

Springfield, Mass., Feb. 26.—E. O. 
Bretz of the Tide Water Oil Sales 
Corporation has been transferred to 
Springfield as district manager. Mr. 
Bretz succeeds D. W. Lovejoy, for 
many years loca) district manager, 
who goes to Allston. 


| Company, 
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MOTORCAR SERVICE CO. 


OFFICIALS AT SESSION | 


Wilmington, Del., Feb. 26.—Three 
speakers from the Motorcar Serv- 
ice Company, wholesaler, were the 
headliners at the monthly meeting 
of the Philadelphia Automotive 
Booster Club, No. 18. Frank E. Pat- 
terson, proprietor of the Motorcar 
Company, discussed the history of 
automotive merchandising and some 
of the current problems with which 
wholesalers are confronted, using a 
series of humorous charts to illus- 
trate his talk. J. Paul Brown, sales 
manager of the company, urged 
that manufacturers devcte more 
attention to merchandising their 
advertising, while William Bright, 
purchasing agent, talked on jobber 
cost accounting as a route to 
profits. 


BUYS LINE’S FRANCHISE 
Seattle, Wash., Feb. 26.—The Spo- 


TO OPEN NEW BRANCH 
New Brunswick, N. J., Feb. 26.— 


Announcement was made today that 
| the Pep Boys, a widely known auto- 
mobile accessory firm, with head- 
| quarters at Philadelphia, will soon 
open a branch store in this city, in 
the Lipman Building, Livingston 
Avenue and George Street. 


kane-Wallace States Lines, Inc., has | 


acquired the holdings and franchise 
of the Columbia Gorge Motor Coach 
between Spokane and 
Idaho points. David Oglesbee is 
president of the new company, as 
well as general manager. 


, Il 


FSS 
|RENU HETEPRUF OPENS 
NEW OFFICE IN CHICAGO 
| Holland, Mich., Feb. 26.—M.° B. 
| Covert, general manager of the 
Renu Hetepruf Company, manufac- 
| turer of Hetepruf and Renu piston 
| Tings, recently announced the open- 
| ing of a Chicago office at 616 South 
Michigan Ave. 





Cumulative New Commercial Car: Registration Statistics, January, 1931 


Some of this data has been published previously, but it is given here complete for the convenience of oursubscribers. 
Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Ilinois, which are supplied by the Robinson Advertising Service, Springfield, Il, and New Jersey, which 


are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
Commercial Car Registrations do not include buses. 


by addressing any of these three companies. 


=| Chevrolet 
Dia- 
mond-T 


Alabama | 
Arizona | 
Arkansas | 
Conn. | 3 
Delaware _| 
Florida 
Idaho 
Illinois 


| 
| 
Hiinois | 
Indiana | 
| 
| 
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3) 8) 
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47 
18 +581 

~ 44] 259) 
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1, 164 ~~ 


~ 421 


4 
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Maryland | 4 
Minn | 


Missouri — 1,1 


85 


Republic 








eer 


Montana | 
~1) (257 


Nebraska [| | 
Nevada | 
N. Hamp. | 
Nor. Car. 2 
Nor. Dak. | 
Ohio = =j 6” 
Oregon | = 
Penna. | 22 
R. Island | 
S. Car y 
S. Dakota | 
Utah | 
Virginia | 
West Va. | 
Wisconsin . 
Doof C. | 
Totals | 49 


Ala., 1930 | 
Ariz., 1930] 

Ark., 1930 | 
Conn., 30] 
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CO) wm! AD 
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133 

~ 102 
292 
46 


5478 190 





Del., 1930 
Fia., 1930 








Idaho, °30 

Til, 1930 

Ind., 193¢ 

Md., 1930 

Minn., °30 

Mo., 1936 | 2 
Mont., 30 | 
Neb., 1930 | 
Nev. 1930, | 
N.H, 30) 
a a” 





N.D.,'30 | 





Ohio, 1930, 9 
Ore, 30 | | 

Pa., 1930 | 33) 3 

R. Isl, 30} 2) 
awit =| sT. 


255 Alabama 








129 Arizona 
- 359/Arkansas _ 
~ 194'Conn, 
~ 0 Delaware 
 +932\Florida 
- 182Idaho 
~ 2005 Illinois 
776 Indiana 
~ 280 Maryland — 
~ 500Minn. 
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707 


313 Missouri 
182 Montana _ 
643 Nebraska = 
52 Nevada 
32 New Hamp 
463 Nor. Car. _ 
98N. Dakota 
9800hi0 
~ 301 Oregon 
1329 Penna. 
88 Rh. Island 
315'S. Carolina 
193'S. Dakota 
~ 83Utah 
352 Virginia 
251 West Va. 
654 Wisconsin — 
~ 100'D. of Col. 
12111 Totals 
710 Ala., 1930 
184 Ariz., 1930 
379 Ark., 1930. 
~ 237Conn., *30 
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Utah, 30), | 
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Ww. v.30) 12 
Wis, 30 | | 2 
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Totals | 74; 96) 4926, 179 
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tCarried in the Miscellaneous Column. 
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66 Del., 1930 
$29 Fla., 1930 
2 84 Idaho, °30— 
= 2427 1N., 1930 
| ‘ 1093 Ind., 1930 
| 2} «334 Md., 1930 — 
; 435 Minn., °30° 
ro. t ¢ 513 Mo., 1930 — 
- = 233 Mont., °30- 

868 Neb., 1930 

22 Nevada, *30 

~  46N. B., 1930 
~ BOON. C., °30- 
166.N. D., 1930 

~ 1470/\Ohio, °30— 
148 Ore., 1930 
1755 Penna., °30 
72\R. 1., 1930 
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3, 9351S. D., ‘30 
om oe 1 146\Utah, *30— 
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Why the Auburn Franchise Is Attracting | 
Dealers and Distributors 


. It offers a complete line of Auburn cars ranging in price from $945 
to $1345. 


. It has been recognized—even by competitors—as being the out- 
standing value on the market today. 


. The public has accepted Auburn and its great value and are buying 
Auburn cars in quantities from dealers—check the registrations 


and you will see this for yourself. 


. Auburn plants are working night and day to supply the demand. 
January was the largest January in the history of the Company by a 
wide margin. February will be the largest month we ever had— 
and March production has been set at 6,000 motor cars. 


. Auburn offers everything the purchaser may desire—if he wants 
silent mesh, we have it—if he wants free wheeling, we have it—and 
along with these features so prominent in the public eye today 
Auburn also offers long wheelbase, 98 horsepower, steeldraulic 
brakes, X type cross member in frame, automatic Bijur chassis 


lubrication and a host of others. 


. Auburn requires no commitments from its dealers—you buy cars 
as you need them, not as we think you should have them. 


. Auburn dealers also have the advantage of selling the Cord Front 
Drive where they are in position to sell two lines of merchandise. 


. At the new prices the Cord is equally as outstanding a value in the 
fine car field as the Auburn is in the medium price range. 


. For those who desire the many exclusive advantages of the front 
drive principle it is possible only to secure them in the Cord. This 
gives the dealer a market without competition, as there is no car 
that can be compared with the Cord—any more than you can 
compare a box car with an airplane. 


10. Auburn and Cord dealers are able to get their business on a 
profitable basis and do not have to buy it with long trades. 


IF YOU WOULD LIKE TO HEAR MORE OF THE AUBURN STORY 
CLIP THE COUPON AND MAIL IT TODAY 


AUBURN AUTOMOBILE COMPANY, 
AUBURN, INDIANA 

Send me further details of the Auburn program 

and the Auburn franchise. 


I 

! 

AUBURN AUTOMOBILE COMPANY, AUBURN, INDIANA | 
| 

1 

I 

I 
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